
Copyright Top Agent Magazine

CHRISSY BARKER

Chrissy Barker got her start in real estate seventeen 
years ago, at the encouragement of a friend and 
agent. A natural people person, Chrissy relished the 
challenge and got to work, soon building a reputation 
for her intimate client care, marketing savvy, and 
track record of results. 

Today, Chrissy spearheads her work under the banner 
of C3Real Estate Solutions. While she works as a solo 
agent, she is supported by an in-house marketing staff 
and a capable assistant behind-the-scene. There, she 
serves clients across the greater northern Colorado 
area, particularly in her hometown region of Fort 
Collins. 

Over the course of her career, she has garnered a 
repeat and referral rate of roughly 50%—a credit to 
her longevity and lasting relationships. For her part, 
Chrissy describes her working style as one rooted in 
authentic connections and a grounded perspective. 

Because she also serves a community yoga instructor, 
Chrissy is uniquely level-headed, intuitive, and 
measured in her methods. “I have a bit of a different 
approach,” she explains. “I knew I wanted my number 

one goal to help people and meet them wherever 
they’re at. Whatever the situation is, I try to get my 
clients to open up so that I can listen to them and help 
them authentically from there.” 

In fact, Chrissy’s personal creed blends the tenets 
of authenticity, home, connection, and balance. “In 
everything, I try to come from that perspective and 
help people from that position,” she says, “and it 
works! People can tell when you’re being authentic 
and you’re truly working on their behalf.”

Chrissy earned a degree in marketing and built 
a repertoire at a few major ad agencies before 
transitioning to real estate. She brings a trained 
creative eye to every listing. “Marketing is one of my 
strongest assets,” she says, “but it’s also something I 
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really enjoy.” Beginning with high-end professional 
photography, she then disseminates listings to a range 
of social media outlets, listing platforms, and also 
taps her local sphere of fellow professionals. 

Likewise, she writes compelling copy to accompany 
every brochure and mailer, while applying strategic 
pricing models and targeted ads to drum up interest 
in short order. At present, she has sold a range of 
properties—from condos in the $250,000 range, to 
luxury homes at the $850,000 price-point. 

Beyond the office, Chrissy is active in her local and 
professional communities. She is a member of a local 
HOA board, stays connected to colleagues via her 
participation in the Fort Collins Board of Realtors, 
and stays rooted in education by attending seminars 
and professional classes in the area. 

In her free hours, she most enjoys time spent with her 
husband, twin daughters, and son—hiking, camping, 
skiing, snowboarding, and enjoying Colorado’s 
idyllic outdoors. She also spends much of her time 
teaching and practicing yoga.

As for the future, Chrissy intends to keep progress on 
an even keel, with plans to potentially add a transaction 
coordinator in the months to come. For now, she is 
content to foster connections with her clientele and 
support her community one home at a time. 

Finally, with years of cumulative experience and 
insight, Chrissy Barker considers what she enjoys 
most about her work so far. “I love that every day is 
different,” she says. “More than that, I love people. 
I love to connect, interact, and understand them and 
their goals. I thrive when I’m giving back.”

To learn more about Chrissy Barker  
email CBarker@c3-re.com, call (303) 704–0476, or visit www.ChrissyBarker.com 
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